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“Most sales people try to take the horse to water and make them drink.  

It’s your job to make the horse thirsty!”  

Gabriel Siegel

Are your sales activities generating qualified prospects?

Is your sales funnel full and generating actual sales?

“Filling Your Sales Funnel”
Managing Your Sales Funnel for Better Results!

This two-hour workshop focuses on:

· IDENTIFYING qualified SUSPECTS

· CREATING PROSPECTS from suspects

· PROSPECTING those who want to buy your products and services

· DEVELOPING referral sources

· DEFINING centers of INFLUENCE

· Understanding the SWARM technique

· RESULTS equals ACTIVITIES
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