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“All of us are involved in selling every day. 
Whenever we present a product or a principle, inform a client, or instruct a child, 
we are engaging in the art of effective persuasion.”   

Zig Ziglar

Are your sales activities generating the anticipated results?

Are you reaching the decision makers and understanding their needs?

“Winning at Sales”
This two-hour workshop focuses on:

· Creating a sales ATTITUDE

· PROSPECTING those who want to Buy your products and services

· IDENTIFYING and understanding the Buying/Selling process

· Learn to ask EFFECTIVE Questions

· Strategies to TRANSFORMING your organization into a sales dynamo

· Leading your organization to FOCUS on RESULTS
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